Enhancing Your Journey to All-IP Transformation

The Time is Right to Start the All-IP Transformation Journey
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Paving the Way to Successful Migration from TDM to IP
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The Path to Successful Cloud Transformation

From dump pipes to
value added services

Fixed line providers have
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Provide enhanced user
experience with super
voice quality, zero-touch
configuration options
and advanced remote
management

Hybrid Solutions
Enable coexistence
between the
on-premises PBX
systems and the hosted
PBX

80% increase by 2020 of
the Cloud Voice Services
Revenue

To learn more about AudioCodes All-IP Transformation solutions visit
www.audiocodes.com/all-ip-transformation
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